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Facilities Amount (Rs. Crores) Rating
Cash Credit 8.00 SMERA B/ Stable/ Assigned
Letter of Credit 0.70 SMERA A4/ Assigned

SMERA has assigned a rating of ‘SMERA B’ (read as SMERA B) to the Rs.8.00 crores long term
facility and ‘SMERA A4’ (read as SMERA A four) to the Rs.0.70 crores short term facility of Quick
Sale. The outlook is ‘Stable’. The ratings are primarily constrained by the firm’s small scale of
operations, weak financial risk profile marked by low networth base and high leverage. The rating
is further constrained by the highly unorganized and fragmented nature of the paper industry and
susceptibility of the firm’s profit margins to increase in paper prices. The rating however derives
support from the firm’s experienced management, recent revenue growth, improved profitability
and diversified customer base.

Quick Sale, established in 1990, is engaged in trading of printing paper and duplex boards. Although
the firm has a long track record spanning more than 23 years, its scale of operations is considered
modest in a highly unorganized and fragmented paper industry. Quick Sale registered revenues of
Rs.33.92 crores in FY 2012. Although the firm has achieved revenue CAGR of ~35.73 per cent
during FY2008-12, the surge in revenues has been very recent and is attributable to the firm'’s
diversified customer base. Quick Sale’s revenues are highly dependent on sales made to one of its
customers that accounts for ~47 per cent of the firm’s total revenues in FY2012. However, Quick
Sales is planning start trading of craft paper to mitigate the customer concentration risk.

Quick Sale has a weak financial profile marked by a low networth base, high leverage, negative cash
flow from operations, stretched working capital cycle and low interest coverage. The firm’s
networth increased from Rs.0.91 crores as on March 31, 2008 to Rs.1.69 crores as on March 31,
2012 on account of retention of profits. The firm'’s total debt-to-equity ratio stands at 5.97 times as
on March 31, 2012; Quick Sale has a stretched working capital cycle due to increasing account
receivables and high inventory levels. The firm’s working capital limit utilization stood at ~ 86 per
cent during January to May 2013. Despite the increase in net profit, the firm has registered negative
cash flows from operations in FY2012 on account of high inventory, high debtors and prompt
payments made to creditors for availing cash discount. The firm’s finance and interest cost have
increased significantly during FY2012 and the interest coverage ratio has declined to 1.46 times in
FY 2012 from 3.90 times in FY2010.
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The rating however drives support from the extensive experience of the promoter and the firm’s
long standing relationships with the existing customers (which has helped in securing repeat
orders). Further, Quick Sale has achieved better operating margins (over FY 2011) on the back of
fixed cost optimization. Quick Sale is planning to reduce its finance cost through effective working
capital management. For FY2013, Quick Sale has achieved revenues of Rs.32.88 crores (As per
provisional financials).

Outlook: Stable

SMERA believes that Quick Sale will continue to benefit from the promoter’s vast experience and
the firm'’s strong customer base. However, the firm'’s ability to scale up the level of operations while
improving the financial risk profile through achieving better working capital management remains
the key rating sensitivity.

About the firm

Quick Sale was established in 1990 as proprietorship concern by Mr. Santosh V. Acharya. The firm
is engaged in trading of printing paper and duplex boards, which are mainly used in printing and
packaging. Quick Sale mainly caters to customers engaged in paper packaging, publication of
newspapers and periodicals, manufacturing of corrugated boxes and retailing of paper.

Quick Sale reported net profit of Rs.0.43 crores on total income of Rs.33.92 crores for FY 2012 as
compared with net profit of Rs.0.28 crores on total income of Rs.26.57 crores for FY 2011.

Contact List
Media/Business Analytical Contacts Rating Desk
Development
Mr. Virendra Goyal, Mr. Umesh Nihalani, Tel: +9122-67141128
VP, SME - Sales Head - Corporate Ratings Email: ratingdesk@smera.in
Tel: +91-22-67141130 Tel: +91-22-67141106

Cell : +91 9930074009
Email: virendra.goyal@smera.in

Web: www.smera.in

Cell: +91 98336 51336
Email: umesh.nihalani@smera.in

Disclaimer: A SMERA rating does not constitute an audit of the rated entity and should not be treated as a recommendation or opinion that is
intended to substitute for a financial adviser's or investor's independent assessment of whether to buy, sell or hold any security. SMERA ratings
are based on the data and information provided by the issuer and obtained from other reliable sources. Although reasonable care has been taken
to ensure that the data and information is true, SMERA, in particular, makes no representation or warranty, expressed or implied with respect to
the adequacy, accuracy or completeness of the information relied upon. SMERA is not responsible for any errors or omissions and especially
states that it has no financial liability whatsoever for any direct, indirect or consequential loss of any kind arising from the use of its ratings.
SMERA ratings are subject to a process of surveillance which may lead to a revision in ratings as and when the circumstances so warrant.
Please visit our website (www.smera.in) for the latest information on any instrument rated by SMERA.



